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The content you need - available in the format of your choice! i i - 1\

The Publications Department at the OBA offers you a wealth of essential reference material in a wide
variety of formats designed especially for you! Look for the latest publications, online and audio
products in our bi-monthly brochure, What’s New or on our website at www.softconference.com/oba.
All products will be available approximately 2-3 weeks following the original presentation or order
date.

Binders

Practical materials, written by lawyers for lawyers, designed to be used in your day-to-day practice of
law. Choose from over 275 publications, each covering changes in law and practice and providing
insights into key problem areas. These traditional loose-leaf binders derive from our Continuing Legal
Education programs.

Downloadable Materials
You can download in searchable PDF format materials from CLE programs held since September 2004
plus a variety of Section programs.

Online (archived) CLE and cD-Roms M2

The Online CLE is streamed over the Web through our Lawyers Edge site. The CD-ROM is played in
the CD-ROM drive of your computer, and requires no internet connection. Our multimedia formats
- live webcasts, online CLE and CD-ROMs - offer full audio and video of the presentations, plus all
accompanying materials in electronic format.

Audiotapes and Audio CDs 4 Ve
All topics presented in Section programs (breakfast, lunch and dinner meetings) are recorded to show

the scope and diversity of issues covered and to recognize the contribution of our speakers. You may Ny /1

choose from our traditional audiotape or Audio CD formats. — . - et
mp3s 0B i 7 §
New for 2005-2006, select YLD programs have been captured in MP3 format, designed for easy transfer H éi é— Eg 5
and storage on your computer or portable MP3 players. *% ;g : ;E‘ ;
Section Newsletters NS 2 = B
Published regularly in hard copy and for select Sections, in electronic format, Section newsletters are § g i g %“ ;
available as a free information service to Section members. 4 ; H ;
Audio Subscriptions = \ = | = -
Audio subscriptions are an easy and convenient way to receive Section audio products for the year. . | T ® ® ‘ —
After every program of your requested Section, you will receive the audio CD or audiotape of that = 1 = = & A i 1 .
program, together with handouts where provided by speakers. Service begins in September and - R N = 2
expires in June of the next year. y

First time subscribers are eligible to receive a FREE copy of any OBA CLE publication. Interested in
becoming a subscriber? Look for your order form in the centre of the Be Heard! brochure.

/
For full listings of publications and audio video products, visit The Lawyers Edge, OBAs e- Practica/ /ega/ resources to help you Stay On top!

commerce and multimedia website. You may also contact our Publications Department at:
(416) 869-1047 or 1-800-668-8900 Fax: (416) 869-1390

Andrea Stark, Publications Coordinator, (416) 869-1047 ext. 328, e-mail: astark@oba.org ][e QWYERS EEG‘E
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Aboriginal Law
O Emerging Issues in Aboriginal Law (Institute 2003)
148 Pages Sale Price $25

Administrative Law
O Ontario Farm Products Marketing Boards (2002)
283 Pages Sale Price $25

ADR
L The Inside Story: Innovative Practice in the Publicand
Private Sector (Institute 2000)
200 Pages Sale Price $20

O The All-terrain Vehicle: Mediation in Different Legal
Environments (Institute 2001)

143 Pages Sale Price $20

U ASword, A Shield- Mediation is Both-
Improve Your Skills (2003)

84 Pages Sale Price $25

Business Law

O Directors Under Siege (1999)
250 Pages Sale Price $20

O NetlIncome: Helping Clients Do Business on
the Internet (Institute 2000)

410 Pages Sale Price $35

O Managing Workplace Harassment:
Practical Strategies (2000)

89 Pages Sale Price $20

1  Ontario’s New Prospectus Requirements for Securities
Offerings: More than Just Forms (2001)

419 Pages Sale Price $35

U Advising Information Technology Business — Part 1:
Effective Tools for Corporate Governance and
Securing Financing (2001)

138 Pages Sale Price $25

U Directors’and Officers’ Liability Landscape (2003)
87 Pages Sale Price $20

O Structuring Tax Driven Real Estate Investments —
An Overview for Non-Tax Specialists (2003)

220 Pages Sale Price $35
Charity and Not for Profit
O Issues in Charity Law: A Pot-pourri (2002)

323 Pages Sale Price $30

Citizenship and Immigration

U Brain Drains and Gains: Cross-border Relocation Law (2001)

301Pages Sale Price $25

01 ANewBeginning — The New Immigration Law for the
21ST Century (Institute 2003)

226 Pages Sale Price $30

Civil Litigation
O Advocacy 2000: What Judges Need And Expect For
Winning Advocacy (Institute 1999)

271 Pages Sale Price $20
U Investment Industry Malpractice (1999)

276 Pages Sale Price $20
L  The Hoax of Hard Bargaining (1999)

162 Pages Sale Price $20
O Documentary Evidence: The Great Paper Chase

(Institute 2000)
285 Pages Sale Price $20

U Atthe Heart of Contract Law (2001)
185 Pages Sale Price $20

O Hamlet’s Slander Trial: The Intersection of
Storytelling and Themes (Institute 2003)

131 Pages Sale Price $20
O Personal Injury Litigation-Getting Ready for Trial:
A Crash Course (2003)
260 Pages Sale Price $35

Constitutional,
Civil Liberties and Human Rights

U Second Annual Charter Conference (2003)
515 Pages Sale Price $45

Corporate Counsel

O ACourtin’We Will Go: Emerging Litigation Issues for
In-house Counsel (Institute 2001)

187 Pages Sale Price $25

U TheIn-house Essentials (Institute 2003)
201 Pages Sale Price $35

Criminal Law

O Practising Criminal Law in 2000 and Beyond
(Institute 2000)

368 Pages Sale Price $25

Environmental Law

O Back with aVengeance! What Business Lawyers and
In-house Counsel Need to Know about (2001)

228 Pages Sale Price $25

O The Environment and Municipalities: New Regulatory
Powers, Planning Considerations, Unfriendly Land Use,
Grading and Filling, Old Ghosts and Valuation
(Instittue 2003)

107 Pages Sale Price $20

Family Law

O Crash Course: Advising your Client when Family,
Criminal and Education Law Collide (2000)

133 Pages Sale Price $20

O Litigation for Fun and Profit (Institute 2003)
360 Pages Sale Price $35

O Pre-Nups, Custody and Other Practice Issues for
Family Law Lawyers (2003)

293 Pages Sale Price $30

U Hideand Seek: Playing the Game to Find, Secure and
Enforce Your Client’s Equalization Entitlement (2003)

150 Pages Sale Price $20

Information and Technology

O Taking Your Client’s Business Online:
A Checklist of Issues (Institute 2001)

89 Pages Sale Price $20

O Latest Trends in Information Technology and
E-Commerce (Institute 2002)

251 Pages Sale Price $25

U How to Outsource with Confidence (Institute 2003)
335 Pages Sale Price $35

Insolvency Law

U Third Symposium on American/Canadian
Insolvency Law (2001)

205 Pages Sale Price $30

O Enron-type Insolvencies: Claims, Remedies and
Barriers to Recovery (Institute 2003)

95 Pages Sale Price $20

Insurance Law

O Proceed with Caution: Personal Injury Litigation
(Institute 2001)

295 Pages Sale Price $20

International Law

O Protecting Your Client in Emerging Markets:
An International Tool Kit for Lawyers (Institute 2001)

167 Pages Sale Price $20

O Cross-border Corporate Crimes (2001)
138 Pages Sale Price $20

U International Energy Law (2003)
122 Pages Sale Price $25

Labour Relations

L Managing Workplace Harassment:
Practical Strategies (2000)

266 Pages Sale Price $25

Q

Employment Law: The Essential Course (2000)
236 Pages Sale Price $25

Law Practice Management

Q

Making Money: It's How You Measure Up in the Client’s Eye
(Institute 1999)

84 Pages Sale Price $20

Marketing Your Litigation Practice: How To Be
Remembered, How To Be Chosen (Institute 2000)

113 Pages Sale Price $20

Toolbox for a Healthy Practice (2000)
104 Pages Sale Price $20

Municipal Law

Q

Q

Municipal Matters: Tips, Tricks and Tactics (1999)
329 Pages Sale Price $25

Land Use Conflict in Urbanizing Rural Areas (Institute 2001)
248 Pages Sale Price $25

Planning For Success Before the Ontario Municipal Board
(2001)

196 Pages Sale Price $25

Making Over the Body Politic:
A Practical Guide to the Municipal Act, 2001 (2001)

380 Pages Sale Price $35
Much Ado Or Much To Do?
The Impact of The Municipal Act, 2001 (2003)

134 Pages Sale Price $35

Pensions and Benefits

O Pension Surplus in the Post-Schmidt Era (Institute 2001)
79 Pages Sale Price $20
O Communication Breakdown:Legal Pitfalls of Pension and
Benefit Communication (Institute 2003)
156 Pages Sale Price $35
U Pension Battle Lines (2003)
166 Pages Sale Price $35
Real Property
U Real Estate Wars (2002)

259 Pages Sale Price $25

Small Firm

Q

Q

Hot Calls and How To Handle Them (1999)

116 Pages Sale Price $20
Operation Update 2000

455 Pages Sale Price $25
Operation Update 2002

457 Pages Sale Price $35
Operation Update 2003

396 Pages Sale Price $35

Taxation Law

Q

Tax Tips for the General Practitioner: Part 1 -
Tax Issues Surrounding Small Businesses (Institute 1999)

331 Pages Sale Price $25

Trusts and Estates

Q

The Outer Limits: Current Issues in Agency,
Guardianship and Power of Attorney Law (Institute 1999)

453 Pages Sale Price $35

The Pitfalls of Being an Executor and Trustee (1999)
133 Pages Sale Price $20

Estate Litigation: Pleading, Preparing and Proving Your
Client’s Case (2003)

211 Pages Sale Price $35

A Badge of Honour? Trustees’ Duties, Liabilities and
Obligations (2003)

124 Pages Sale Price $35

Young Lawyers Division

Q

Q

Excelling at Articiles (1999)
620 Pages Sale Price $25

Excelling at Articles (2002)
362 Pages Sale Price $35



